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OPTAHU3AIIMOHHBIN MEXAHU3M CUCTEMHOTI'O IIPUBJIEYEHUS
HOBBIX KJIMEHTOB B IT-KOMITAHUUA YEPE3 COIIUAJIBHBIE CETU

M. II. BATYPA, . B. MAPAXUHA, B. A. TAPXMMEHKO

Benopycckuii cocyoapcmeennvlii yHugepcumen uH@GOPMAmuKu u paouod1eKmpoHuK
(Munck, Pecnybnuka Benapycyw)

AHHOTaHI/Iﬂ. HpOBeﬂeHLI aHaJIn3 U CUCTCMaTUu3alus BO3MOXKHOCTEH ITOMCKA U IMPUBJICYCHUSI HOBBIX KJIIMECHTOB
1t [ T-xommmaHuit gepe3 connanbHbIe CeTH. B KauecTBe METO0IOTHIECKOM 0a3bl HCCIIEOBAHNS BBICTYIAIN KITAC-
CHUYECKHME TOAXO0Abl U METOJIMKH, UCIIOIb3yEMbIE B TEOPUU MapkeTHHra. B yactHocTH, ¢ momoibsio Monenu AIDA
JUTA KayKA0ro oTara npouecca NpuBJICUCHUSA HOBBIX KJIMCHTOB BbIJACJICHBI 3aa4U U METOAbI MapKETHUHTA. Ha ocHo-
BE KOHLEMIMKY BOPOHKH IPOJAXK AJIS COLMAIBHBIX CETEH MPEIOKEHO JONOJHUTh PACCMOTPEHUE IIPOLECCa MIPU-
BJICUEHUS] HOBBIX KIIMEHTOB JOMIOJIHUTEIbHBIMY dTAlaMU: JOSUIbHOCTD U peKoMeH1auuu. KontenT-ananus nurepa-
TYPHBIX MCTOYHMKOB TT0O3BOJIMJI CHCTEMAaTU3MPOBaTh crienuduyeckue xapakrepuctuku [T-cepsl, okasbiBatomiye
BIIMSTHHE HA TIPOIIECCHI TIOMCKA, TIPUBIICUEHHS M paOOTHI C KIIMEHTAMHU, a TAK)KE BBIICIUTH KIIOUEBBIC KPUTESPHH T10-
3UIMOHUPOBAHUS, KOTOPbIE UCIIOIB3YIOT [T-KOMIIaHUU B CBOMX MapKETUHIOBBIX cTparerusix. s uccienoanus
(GKU3HCHHOI'O IUKJIa» KIIMCHTOB U BBISIBJICHHWA OCHOBHLIX JABMXXYIIUX UMU (l)aKTOpOB pPacCMOTPEHBI BO3MOXKXHOCTHU
Metonukn aHanmm3a «Ilyte xmmenta» (Customer journey). PesynsraTsl nccriemoBanns 0000MmIEHB B (popMe KOH-
LIENLUU OPraHU3alMOHHOTO0 MEXaHU3Ma, MO3BOJISIOIIET0 CUCTEMHO MOJXOJUTh K MPUBJICUEHUIO HOBBIX KIIMEHTOB
3a CUceT pa60TI)I B COIIMAJIBHBIX CETAX. BXOL{H])IMI/I JaHHBIMU MCXaHU3Ma ABJIAKOTCS THUII KOMIIAHWH, THII KJIMCHTA,
AITOPHUTM COIHATFHON ceTH. MeXaHu3M OXBaThIBAeT ITAIbl paboThl, npeacTaBieHHbe B Monemax AIDA u «ITyts
KIIMEHTa», U UCTONb30BaHHEe SMM-METOIUK, KOTOPhIE pean3yloTCsl Ha KayKAO0M U3 BBIICICHHBIX 3TanoB. Pa3pa-
00TaH 11a0JI0OH MEPOTIPUSITUI TI0 TIPUBJICYCHUIO HOBBIX KIIMCHTOB B COIMAJIBHBIX ceTsxX i | T-kommanuii.

KuroueBble cj10Ba: conuaibHas ceTh, | T-koMmanusi, akkayHT, TPo(uiIb, MApPKETHHT, MAPKETHHIOBBIC UCCIICI0BA-
Hus, miatdopma, odpaTtHas cBs3b, Customer journey, AIDA.

KoHpaukT nHTepecoB. ABTOPHI 3asBISIOT 00 OTCYTCTBHH KOH(PIUKTA HHTEPECOB.

Just uutupoBanus. barypa, M. I1. Opranu3anioHHbI MEXaHU3M CHCTEMHOTO TIPUBJICUCHUST HOBBIX KIIMEHTOB
B [T-xommanum gepe3 conmanpubie cetr / M. I1. barypa, 1. B. Mapaxuna, B. A. [Tapxumenko // Lludpposast TpaHc-
¢dopmanust. 2025. T. 31, Ne 1. C. 22-30. http://dx.doi.org/10.35596/1729-7648-2025-31-1-22-30.

ORGANIZATIONAL MECHANISM FOR SYSTEMICALLY ATTRACTING
NEW CLIENTS TO IT COMPANY THROUGH SOCIAL NETWORKS

MIHAIL P. BATURA, INA V. MARAKHINA, ULADZIMIR A. PARKHIMENKO

Belarusian State University of Informatics and Radioelectronics (Minsk, Republic of Belarus)

Abstract. The article analyzes and systematizes the possibilities of searching for and attracting new clients
for IT companies through social networks. The methodological basis of the study is classical approaches and tech-
niques used in marketing theory. In particular, using the AIDA model, marketing tasks and methods are identified
for each stage of the process of attracting new clients. Based on the concept of the sales funnel for social networks,
it is proposed to supplement the consideration of the process of attracting new clients with additional stages: loy-
alty and recommendations. Content analysis of literary sources made it possible to systematize the specific charac-
teristics of the IT sphere that influence the processes of searching for, attracting and working with clients, as well
as to identify the key positioning criteria that IT companies use in their marketing strategies. To study the “life
cycle” of clients and identify the main driving factors, the possibilities of the “Customer journey” analysis tech-
nique are considered. The research results are summarized in the form of a concept of an organizational mecha-
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nism that allows a systematic approach to attracting new clients through work in social networks. The input data
of the mechanism are the type of company, the type of a client, the algorithm of a social network. The mechanism
covers the stages of work presented in the AIDA and “Customer journey” models and the use of SMM methods
that are implemented at each of the identified stages. A template for events to attract new clients in social networks
for IT companies has been developed.

Keywords: social network, IT company, account, profile, marketing, marketing research, platform, feedback,
Customer journey, AIDA.
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BBenenue

Bce Gonbliee unciio uccnenosaTeaeid IpUXOIT K BBIBOLY O 3HAYMMOCTH COLMANIBHBIX ceTel B pabo-
te opranuzauuid. B [1, c. 117] H. B. Py6uosa u K. C. CononyxuH yka3bIBaloT Ha BOSHUKHOBEHHE HOBOM
(hOopMBI S5KOHOMHUYECKHUX MaCCOBBIX KOMMYHHMKAIM — ()eHOMEHa COMaIbHON KoMMepun: «B HacTos-
iee BpeMst Bce 00JIbIlie KOMITaHUH BBIOMPAIOT COIMAIbHBIEC CETH ISl IPOJBIKEHHUS U TPOJIAYKH TOBAPOB
W yCITyT, TIOBBIIIEHUS] UX Y3HABAEMOCTH W MOMYJSPHOCTH, OCYIIECTBICHNS KOMMYHHKAIIUK C MOTEH-
LUAJIbHBIMHU KIIMEHTAMHU B PEKUME peasibHOro BpeMeHw». [Ipu atoM npu padore ¢ ayauropueil, B ToM
YHCJIC U B COLUMAIBHBIX CETSIX, HEOOXOANMO HM3y4yaTh HOBBIX KJIMEHTOB KOMIIAHUM OTJENIBHO, YTO OIpe-
JensieTcs: uxX crnenu(uKoi moBeaeHus (IOUCKOBOH aKTUBHOCTBIO); CPABHEHHUEM IIPEIJIOKEHUI; 0CTO-
POXHOCTBIO M ITIUTEIbHOCTHIO IPUHSATHSI PELICHUH TIPH BEIOOPE; TIOBEPIKEHHOCTHIO BIMSIHUIO MHEHHUN
1 PEKOMEH/IAINIT; TOTPEOHOCTHIO B OACPIKKE H IOTIOIHUTEIBHON HH()OPMALINH; YyBCTBHTEILHOCTHIO
K [IeHaM; HEJJOBEpHEM K HE3HAKOMBIM OpeH 1aM; OTCYTCTBHEM JIOSIILHOCTH.

B coBpemennom mupe mHbopMarmonHsie TexHomoruu (IT) urparoT kirodeByo poib B GpopMupo-
BaHUM U Pa3BUTHH SKOHOMHKH. B TO ’ke BpeMs B yCIIOBHSX BBICOKOKOHKYPEHTHOTO PhIHKA U CJIO)KHOTO
MIPOAYKTA, MPEAIaraéMoro UMM, TOUCK HOBBIX KIMEHTOB JuIsl IT-mpoaykra nMeeT pemiarolee 3Haue-
Hue. B HayuHOM nuTepaType clieAyeT OTMETUTh HEOCTaTOK HCCIIE0BAHUM, OCBSILEHHBIX CTpaTeru-
SIM TIPUBJICUCHUS HOBBIX KIIMeHTOB B [T-cepe. BoabmMHCTBO HayyHBIX ITyOMUKAIMN TI0 ITOMY BOTIPO-
Cy 3a IMOCJETHHE TOABI — 3TO B MEPBYIO OYEPEh MCCIEIOBAHMS, 3aTParuBaloIfe OT/CIbHbBIE Cephl
WM BHYTPEHHHUE [IPOLIECCH B OPTaHU3aLUAX: YIIPABICHUE PUCKAMHU, IPOEKTaMHU, IETIOUYKaMH IIOCTaBOK,
TYPU3MOM, TEXHOJOTHSIMU M MHHOBAIWSAMH, 3HaHUAME!. OmpesiesieHHbIe peKOMEHJAUH 10 TAHHOMY
BOIIPOCY, KOTOPBIE MOKHO HAWTH B Marepraax KOMIIAHUH, 3aHUMAIOIINXCS. KOHCAJITUHIOM B 00JacTi
IT-ycnyr, ocratoTcs gparMeHTapHBIMU U HE Bcera 000CHOBaHHBIMHU. [109TOMY B cTarhe mpoaHanu3u-
POBaHbI BO3MOKHOCTH MTPHUBJICUEHHUS HOBBIX KIIMEHTOB C MIOMOIIIBIO COIMANBHBIX CeTei. AKTyaJbHOCTh
TaKoOH JesiTelIbHOCTH 00ycioBieHa padoToit [T-kommanuii Ha 100aNbHBIX PBIHKAX, HEOOXOIUMOCTHIO
(hopMHpOBaHUS MX MTPOTPECCUBHOTO BBICOKOTEXHOJIOTHIHOTO UMHUDKA [2].

Moneab AIDA u BopoHKa Ipoaa AJisl COUAJIBHBIX ceTeil

Kimments! [ T-koMITaHmii IPEACTABIAIOT COOOM COBOKYITHOCTh OPTaHU3AIIN M (U3NIECKIX JIHII, KO-
TOpBIE MOTYT M UMEIOT JKeJlaHue pruoOpecT NponyKT (Bkitouas yciyru [ T-komnanwmii). Cremyer ot-
METHTh, YTO paboTa C HOBBIMH KIIMEHTAMH 110 CPABHEHHIO C TEM, KTO COBEPILACT MOBTOPHYIO MOKYIIKY,
COIVIACHO TEOPETUYECKUM OCHOBAaM MapKEeTHHTa, HMEET Psii 0COOCHHOCTEH 1 TpeOyeT Ooblle yCHuIni
¥ 3aTpaT CO CTOPOHBI OPraHU3aI|H.

Ucnons3ys monens AIDA, MOXXHO HCCIIEI0BAaTh MPOIECC TPUBIICYEHISI HOBBIX KIIMEHTOB IPU ITOMO-
i corraabHBIX ceteil. AIDA (Bunmanue, MaTtepec, Kenanue, JleiicTBrE) — 3TO KiIacCUIecKas mMap-
KETHHTOBAasi MOJIEIIb, KOTOpasi TIOMOTaeT MOHSTh, KaK MPHUBIIEKATh M YIEPKUBaTh KIMEHTOB. B To ke
BpeMs ClIeyeT OTMETUTh HENOCTAaTOUHYI0 CUCTEMHOCTh M OXBAaT BO3MOYKHOCTEHN ISl JOCTH)KEHUS Lie-
T mPUBIICUCHUS KIIMEHTOB B paCCMAaTPUBAEMBIX B CTaThe CTpaTerusix. [yt ycTpaHeHus BBISBICHHBIX
HEJI0CTaTKOB ObLTa pazpaborana aBropckas Mmojens AIDA ans conmanbHbIx cerei (Tadm. 1).

I Anugerah A. R., Muttaqin P. S., Trinarningsih W. (2024) Social Network Analysis in Business and Management Re-
search: A Bibliometric Analysis of the Research Trend and Performance from 2001 to 2020. Available: https://www.sciencedi-
rect.com/science/article/pii/S2405844022005588 (Accessed 1 October 2024).
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Taoauna 1. Monens AIDA 11t colnagbHBIX cETEH
Table 1. AIDA model for social media

Drar

3amada

Meton

Buumanue

ITpuBicyb BHUMAHKE

U COOTBETCTBOBATh
MOTPEeOHOCTSIM YeJIoBeKa,
HECTH BBITO/LY, HAIIPUMeEp,
nHpopMaIuIo, pa3BieyeHHUE,
9KOHOMHIO BPEMEHH,
oOrmieHue u T. 1.

SIpkuie BU3yasbl M HHTPUTYIOIINE 3aTOJIOBKH.

WHTepecHbIi KOHTEHT (CTaThbu, BUACO, HHporpaduka), pekinama B COHATBHBIX
ceTsIX (TapreTupoBaHHast).

VuyacTue B NOMyJSPHBIX TPEHIAX U BHI30BaX.

Pasmerenne y nuaduoencepa

Hurepec

y}:[ep)KPIBaTL BHUMAaHHUEC
1 3aMHTEPECOBATH
TIOTCHIIUAJIBHOI'O KJIMCHTA

KayecTBeHHBIH KOHTEHT: peryispHast yOJIMKAIis HHTEPECHOTO,
CBOEBPEMEHHOTO U OPUTHHAILHOTO KOHTEHTA, KOTOPBIH OyJeT IEHHBIM

JUTSL LISJICBOM ayTUTOPUH. DTO MOTYT OBITh CTAaThH, BHJEO, HHPOrpaduKa

U Ipyrre Buabl Meana. [Toe3HpIM HanpaBiieHueM SBIISIETCS MapKEeTHHT
MPHUBJICYCHHSZ.

LleHHOCTHBIE MTPEUTOXKEHHS (CTUMYIHPOBAHHE COBITA).

JloToTHUTENbHBIE CKUAKH U MOJApKH IS HOAMHUCYHKOB MIIH TIPH IETIEBOM
JIeUCTBUU.

Vcrionp30BaHne BU3YalIbHBIX JIEMEHTOB: IPKHE U KPACOYHBIC N300paKeH!s,
BHUJICO, aHUMALIMK U TPaMKH, KOTOPbIE MPUBJIECKAIOT BHUMAHUE U YBEIUYHBAIOT
BOBJICYCHHOCTb.

AKTyanbHbIe TeMBI. BakKHBIM SIBIISIETCSI COOTBETCTBHE TPEHAAM U 00CYKACHNE
AKTyaJIbHBIX COOBITHIA.

Bosrneuenne n B3anMoeHCTBHE C MOIB30BATEISIMU YePE3 OIIPOCHI, BUKTOPHHBI,
BOIIPOCHI U KOHKYPCHI, OTBETHI HA KOMMEHTApPUU U JINYHBIC COO6L[I€HI/I${.
[Tpu3BIBBI K AEHCTBHIO, 9TOOBI MOOYAUTE ITOJIB30BaTENel K B3aHMO/ICHCTBHIO,
Hanpumep, MOMPOCUTH HOAEITUTHCS CBOMM MHEHHEM, MOJINCATHCS HA PACCBHUIKY
WY TIOCMOTPETH JPYTUe MyOINKaIH.

Hctopun u Tparcisiuuy. B 3aBHCHMOCTH OT QYHKIIMOHATIA COLUATBHBIX CeTeH
MOXKHO CO3/[aBaTh HCTOPUH, TIPSIMbIE (UPbI B peaIbHOM BPEMEHH, 4TOOBI
JIETTUTHCS 3aKyITNCHBIMI MOMEHTAMH, HOBOCTSIMH U COOBITUSIMH, A TAKKe
B3aUMOJIEHCTBOBATH C AYAUTOPUEN U MOIy4aTh OOPAaTHYIO CBA3b.
CoTpyTHHYECTBO C JPYTUMH TOITYJISIPHBIMH aKKayHTaMH | JINIepaMU MHEHHH.
PerynsapHOCTS myOnuKaIuii KOHTEHTA ¥ @aHOHCHI CIIEAYIOIINX BHIITYCKOB.
TefiMu¢uKkarys, B TOM YHCIIe CHCTEMBI HarpaJ U ypOBHEH, KOTOPBIE MOOIIPSIOT
aKTUBHOCTB W BOBJICYEHHOCTH ITOATIHCYNKOB.

OOparHast CBA3b M y4eT HHTEPECOB ayAUTOPUH HA OCHOBE aHAJIN3a CTaTUCTUKH,
KOHTEHT-aHaJIN3a KOMMEHTapueB. BaxkHo McIoabp30BaTh 3Ty HH(YOPMAIHIO

B MIOCTaX-0TBETaX, 000CHOBAHUH BBIOOPA TEMBI U T. JI.

DKCKITIO3UBHBII KOHTEHT — 3aKPBIThIC MEPOIPHUSI TSI, PAHHHI TOCTYII

K IPOyKTaM JIH CTICIIHAIbHBIC TPEATOKEHHS.

FOMOp 1 MeMBI — KaK BO3MO)KHOCTB JIOTIOTHUTENILHOW 3aMHTEPECOBAHHOCTH
TIOTCHIIMAIBHBIX KIHEHTOB.

CTOpUTEIUTNHT: yBIEKaTeIbHbIE HCTOPHUHU, KOTOPHIE BHI3BIBAIOT IMOLUH

U yaepXuBaroT BHUMaHue. OHM MOTYT pPaccKa3bIBaTh PO COTPYAHHKOB, HCTOPUU
KIIMEHTOB, ITOKA3bIBATH OOPATHYIO CTOPOHY PaOOTHI U T. 1.

Kenmanne

Br13Bars skenmanme
nproOpecTy ToBap
WUJIM COBEPUIUTD JPYyroe
1eJIeBoe AeHCTBUE

B 3aBuCHMOCTH OT XapakTepa MPOAYyKTa MOTYT OBITh UCIIONB30BaHBI METOIBI
SMOLMOHAJILHOM 1 pallMOHATIBbHON BOBICUEHHOCTH, B TOM YHUCIIE CIIEAYIOIIHUE:
— CTOPUTEJUIMHI: HallpUMep, KaK NPOJYKT MOXKET U3MEHUTDh KU3Hb
MOJIb30BATEIIS;

— 0030pBbI, B KOTOPBIX MOKA3bIBAIOT BBITOJIBI ISl TOTPEOUTEINCH, a TaKKe,

KaK TOBap pelaeT uX MpoOIeMbl WK YIy4IIacT KU3Hb;

— MPU3BIBBI, HATIPABJICHHBIC HA CTUMYJIUPOBAHUE COBITA, HATIPUMED,

C YKa3aHHeM Ha OTPaHWYCHHOCTH MPEITIOKEHHS, TIPa3IHIYHBIC CKUIKH, CKHIKH
JIJIS TIOJIL30BATENICH U T. 1.;

— COLHMAIBHOE JI0KA3aTeIbCTBO, B TOM YHCJIE B BUJE PEHTHHIOB, OT3bIBOB

M KEHCOB JIOBOJIbHBIX KJIIMEHTOB;

— OT3BIBBI O MIPOJYKTE HH(IFOCHCEPOB U OJIOTEPOB — JIMICPOB MHECHUI

VTS TIETICBOM ayAUTOPHU

2 MsitoB, M. Kak Ha#iTi HOBBIX KIHeHTOB? MapKeTHHT MPUBICICHHS TSl OM3HECa: METOIbI OMCKA 3aKa34HKOB, CIIOCOOBI
yAepKaHUs KIMEHTOB [ DnekTpoHHbIi pecypc] / M. Msros // VC.RU. Pexum nocryna: https://ve.ru/marketing/867652-kak-
naiti-novyh-klientov-marketing-privlecheniya-dlya-biznesa-metody-poiska-zakazchikov-sposoby-uderzhaniya-klientov.
[ara nocrymna: 17.09.2024.

24



EcoNoMmIc SCIENCES,
Ebucarion

DIGITAL TRANSFORMATION
V.31, No 1 (2025)

Oxonyuarnue mabn. 1
Ending of Tab. 1

Dran 3amgaua Meron

AKTHBHBIE TIPU3BIBHI K I€HCTBUIO B Ka’KI0M IIOCTE, HAIPUMEp, CChIIKA Ha CaHT,
MIPEJIOKEHHE TIOANNCAThCs Ha PACCHUIKY MM KYIHUTh IPOAYKT.

Vcrionp30BaHHE METOZOB CTUMYIMPOBAHUS COBITA.

IIpocToii n yrpoIeHHbIH MpoLecc COBEpIICHUs! 1eHCTBUSL.

JloroHsIoImas TapreTupoBaHHasl peKiIaMa, HaOMHHAHUS 0 OPOIIEHHBIX
KOp3HHaX.

[Tonnepxka KIMEHTOB Yepe3 MECCEHKEPHI U B3aUMOJICHCTBIE B KOMMEHTAPUAX

CTuMyaupoBaTh
MOTEHIMAIBHOTO KIIHEHTa
MIPEIPHUHATE PeallbHbIe
JEUCTBUS IO IPHOOPETEHUIO
MPOJTYKTa

[eticTBue

Hcemounuk: codcTBeHHas pa3padoTka.

Bornee pactmpeHHbIH MOAX0] K aHATU3Y Mpoliecca MPUBIICUCHHS KIIMEHTOB MPE/ICTABICH B BOPOHKE
nponaxk. Ha oCHOBe ee KOHIEMIUU NPEITIOKEHO TOMOTHATh PACCMOTPEHHE MpOoIiecca MPUBICUCHUS
HOBBIX KJIMCHTOB /ISl COIIMANILHBIX CETEU JIOMOIHUTEIILHBIMU dTanamu: JiosuibHOCTh (Loyalty) u pexo-
Mengamuu (Advocacy). DT 3Tarbl HalpaBICHBI HAa MOAJICPIKKY CBSI3U C KIMEHTAMH TIOCJIE MOKYITKH
1 OOYK/ICHUE K MOJIOKUTEILHBIM OT3bIBaM O OpeH/Ie 1 MOKyIKax. Kpome Toro, BO3MOKHBI TAKHE METO-
JIbl, KaK TIOOMIPEHKE MOIb30BaTes et JCTUTHCS CBOUM OIBITOM B COIUANIBHBIX CETSIX, MPOBEACHUE KOH-
KYyPCOB U aKIUil 3a peKOMEH/IalliH1, aKTHBHAS MTOJJICPKKA IMAIOra B KOMMEHTapusx. BopoHka mpomax
[IOMOT'aeT HE TOJIBKO MPHBJIEKATh HOBBIX KIIMEHTOB, HO M CTPOMTH JIOJTOCPOUYHBIC OTHOIICHHUS C HUMH,
9TO0, B KOHEYHOM HUTOTE, CTIOCOOCTBYET pOCTy OM3HECA.

Hyrh kianenta s I'T-komnanun

JUist Kax 101 KOMIIAHUH BayKHO [IPOaHAJIM3UPOBATh KIIMEHTOB U BHISIBUTH OCHOBHBIE JBIDKYIINE UIMU
(axTopbl. OAHUM U3 HHCTPYMEHTOB, KOTOPBIH PEKOMEHAYIOT HCIONb30BaTh /ISl JAHHBIX LIEJICH, SBIIs-
eTcs Metoauka aHanusa «llyts knuenta» (puc. 1, Tadm. 2).

ITYTb KJIIMEHTA

JIeJIETHPOBATh BOIIPOC

dopmupoBaHue
PMHD [louck pemenus Wzyuenue yciyru syuenue BBIBOP
noTpedHOCTH KOMIIAHUH
Permenne nposeputs | XKenanue nposectu ITouck BBITOAHOTO ITouck skcnepra VY1oBneTBOPUTHL
CBOI YpOBEHb TECT/aymuT pertieHus ¢ KelicaMH pEeKOMEHIAIHH, | TOTpeOHOCTh
6e3onacHoCTH nH(OPMALUOHHOI C MO3HUIIMOHUPOBAHUEM ¢ MMUHUMAaJbHBIMU
0e30macHOCTH B COOTBETCTBUU pecypcamu
C TOTPEOHOCTEIO U PUCKaMHI
KIIMECHTa
HexBarka pecypcos Kenanue Hanexnoe pemienue

HerarusHslii ombIT,
BHUPYCHI U T. [I.

Kenanue nsbexarb
HEraTHBHOTO
CLIeHapHs

Puc. 1. Meromuka ananuza «IlyTh KiIHeHTa» B ycIayrax HHQOPMAIMOHHON O€30MTaCHOCTH
(ucmounux: pazpabomano Ha 0cHoge3)
Fig. 1. “Customer journey” analysis methodology in information security services (source. based on?)

3 Tlponsmxenue IT-koMIaHuu: modeMy peknama He paboraer [DnexrporHsiil pecype] / Completo. Pexum mocrymna:
https://www.completo.ru/blog/articles/prodvizhenie-it-kompanii-pochemu-reklama-ne-rabotaet/. Jlata noctyna: 17.09.2024.
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Ta6auua 2. Metoanueckas tabnuia (pparMenr) st paboTsl cormacHo moaxoay «I1yTh KIHeHTa»
Table 2. Methodological table (fragment) for working according to the “Customer journey” approach

Craaus
Oran
dopmupoBanne MOTpedHOCTH IMouck pemenus

Knuent | @opmupoBaHue npsMoil noTpedHoCTH B yeiryrax | OOpamiaioTes K TeM, C KeM yxKe paboTaiu.
unpopmarmonnoii 6ezonacuoctu (Ub) moxer OO0pararoTcst K TeM, KTO yKe Ha CIyXY.
3aHATH BpeMsl. [Ipu aToM KoMmanus HaxoauTcs: | MOHHUTOPST PHIHOK M 0OpaIaroTcs
B IIOCTOSIHHBIX TOUCKAX BO3MOXKHOCTEN B HOBbIE KOMIIAHHH.
JUISl KOHKYPEHTHOH OOpbOBI, MOBBILIICHUSI IIpoBoast Tenaep
3¢ GEKTHBHOCTH PabOTHI M CHIKECHUS PUCKOB

3amaua |3aKpenuThCs y JIUL, MPUHUMAIONUX PELICHUsS BbITh Ha CyXy Kak Juisi HOBBIX,
B Ka4eCTBE KOMIIAHUU-IKCIIEPTa HA PhIHKE TaK 1 y’Ke paHee 0OpalaBIInxcs
B obnmacti Vb 1 etMHCTBEHHO BEpPHOTO BapHaHTa | KOMITAHHH.
JUISL pEILICHUST TPOOJIEMbI/3a/1a4H KJIMEHTA. [TomacTh B MOMCKOBYIO BbLAAYY IS TEX,
Heo0xonumo co3aTh CBA3KY: BCE, YTO CBA3aHO | KOTO HE YAAJI0Ch YOSIUTh B SKCIIEPTHOCTH
¢ Mb = Hamma koMnanust Ha IIPE/IBIIYIIEM JTare

Merton | /loka3aTb SKCIIEPTHOCTD U 3aIIOMHUTHCSL. MeTtozibl paboThI € TETIIBIM CIIPOCOM.
IIpuBneys Ha caiit [IpuBneus Ha calT

Hcemounux: paspaboTaHo Ha OCHOBE?,

CeFMeHTHpOBaHl/Ie KJuenToB I'T-komMmmanun

Crenyer oTMETUTb, uTO [ T-KOMIIaHKU MTPEACTABISIOT cO00H pa3HOPOAHYIO TPYIIITY, Pa3IHYAIOIIYI0-
Cs1 10 TEJIEBOM ayANTOPUH, CIIEKTPY YCIYT U JPYTUM BaXXHBIM Xapakrepuctukam. B [3—5] npuBenens
pasnmuyHbIe UX Kiaccudukanwm. Takas pasHOPOAHOCTH [ T-KoMIaHuit TOMMKHA YIUTHIBATHCS TIPA MapKe-
THUHTOBOM JIESITETIBHOCTH, B TOM YHCJIE IPU ITPOJIBM)KEHUH B COLMANIBHBIX ceTsX. Crienudrka MapKeTHH-
TOBOH JIEATEIbHOCTH KOMIaHui, GpyHKunoHupytomux B IT-cdhepe, «B 3HAYUTENBHON CTENEHHU OIpere-
JsieTcst cenn UKo OTpaciieBol MPUHAIIEKHOCTH KIIMEHTa U BRIOpaHHOH OH3Hec-Monension [6, ¢. 47].
T'oBops o mapkerunre B [T-cepe, He0OXOMMMO IOHUMATb, YTO COACPIKAHKE, 33/1a4l H, KaK CIICICTBHE,
pOTb MapKEeTHHTA B KOMITAHUSX, 3aHUMAOMuXcs [ T-ayTcopcuHTOM, CymecTBEHHO OTIUYAIOTCSA OT TeX
3aja4, KOTOpbIE MOAPa3yMEBAl0OT MAPKETHUHI B KOMIIAHWMHM, BeAyllell pa3paboTKy COOCTBEHHOIO Ipo-
rpamMMHoro npoaykra [7]. Tak, Hampumep, B [3], ONKUCHIBasi CEPBUCHYIO U MMPOTYKTOBYIO MOJIEJb, UCCIIE-
JIOBATENIN YKa3bIBAIOT HA paJIMKaJIbHbIE PA3JIMYMs C TOUKH 3PEHUs MApKETHHIa: B IEPBOM Cllydae pedb
UJAET O MOUCKE KIMEHTa, er0 MapKeTUHTOBOI «00paboTKe», 3aKIIIOUCHUN C HUM JIOTOBOpa Ha OKa3aHUe
YCIYT W MOCIIEAYIONIEM OCYIIECTBICHHN HEMOCPEICTBEHHOTO 00CITy)KUBaHHUsI, BO BTOPOM — CO3JJaHUE
MIPOTPaMMHOT0 00ECIIEYCHH S TTO/[Pa3yMEBAETCs eIlle /10 TIOSBICHHS IEPBBIX KIIMEHTOB, & BCE MPOIECCH
10 MAPKETUHIY U aKTUBHBIM NIPOAAXKAM «3aIlyCKAIOTCS» yKe Mocie pa3paboTKu MPOrpaMMHOIO Ipo-
IyKTa.

Y4uuThIBasi MHOKECTBO Kilaccu(UKaMi, peaaraeTces B KadyecTBe 0a30BOro BEIOPATh MOAXOM K CET-
MEHTHPOBAHMIO HOBBIX KJIMEHTOB Ha OCHOBE HCIOJb3YeMbIX MOJENCH M BUAOB KIMEHTOB (Tabm. 3).
JanpHelinee cerMeHTUPOBAHNE M BBEJICHHE HOBOTO KpUTEpHs (Harpumep, cepsl JesITeTbHOCTH KITH-
eHTa*) YTOYHAT MPEAJIOKCHHBIN MEXaHNU3M MPUBJICUCHHUS HOBBIX KJIMEHTOB B COMAIBHBIX CETSX.

Taonnua 3. CermentupoBanue K1MeHToB [T-kommanun
Table 3. Segmentation of IT company clients

Mogenb
Bupn ximenta cepBUCHas (He BKITIOYast
MIPOAYKTOBAst ayTCOPCHHTOBAst
AyTCOPCHHT)
B2C +
B2B + + +
B2G + + +

Obo3Hauenue: «+» — aKTUBHBIN CETMEHT.
Hcmounux: cobcTBeHHAs pa3paboTKa.

4 European IT Spending and Staffing Benchmarks 2023/2024. Avasant. Available: https://avasant.com/report/europe-

an-it-spending-and-staffing-benchmarks-2023-2024-chapter-1-executive-summary/ (Accessed 1 October 2024).
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OpraHu3anMoOHHbIA CHCTEeMHbIH MeXaHU3M NPUBJIeYeHHs
HOBBIX KJIHEHTOB B COIMAJLHBIX CETAX

Teopernueckue ocHOBBI paboThl I T-cekTopa B COMaIbHBIX CETAX MPEACTABISIOT COOOH MHOTOIPaH-
HYI0 TeMY, B KOTOPOI B3alMOJEHCTBYIOT TEXHOJIOTHH, COIIMAIIbHBIE CTPYKTYPBI U MOBEAECHUE MOJIB30-
Bareseil. HecMoTpst Ha poilb M HapacTAIOIIYI0 3HAYUMOCTE COIMANTBHEIX ceTell (ocoberHo B IT-cdepe),
B CYILICCTBYIOIIMX HCCIEIOBAaHHIX HEIOCTaTOYHO BHUMAHUS yAEJsieTCsl pa3paboTKe yHHUBEPCATBHBIX
pPEKOMEHAALUI AJ1s1 KOMIIaHUH, paboTalomux B Takoil cdepe. DTo co3gaeT ompenesieHHbIe TPoOesbl
B IMOHMMAaHWH TOTO, KaK MOJKHO ONTHMH3HPOBATH TPOIECCH B3aUMOJICHCTBHSA C TIOIH30BATEISIMHU U TI0-
BBICUTH (P PEKTUBHOCTh MAPKETHHTA Yepe3 colranbHbie mardopmel. CieyeT OTMETHTD, YTO OT/IEIb-
HbIe HapaOoTKH, Harpumep [8, 9], CBA3aHbI ¢ UCCIIEOBAHUEM BOIIPOCOB pa3BHUTHUs OpeHIa paboroare-
7Sl ¥ TIpYBJIEYeHHEM PaOOTHUKOB Yepe3 corrasibHble ceTH. [lpn 3ToM (oKyC B TaKMX HCCIETOBAHUIX
MPUXOJUTCS UMEHHO Ha (opMupoBaHue OpeHnuHra padortomareis. PaspaboTka MexaHW3Ma MpHBIE-
YEHHSI HOBBIX KJIMEHTOB B COILMAIBHBIX CETSAX MMEET KIIFOUeBOE 3HAYCHHE IS yclieXa COBPEMEHHBIX
KOMITaHU1, 0COOCHHO B YCIOBHUSAX TWHAMHYHONW OM3HEC-CPEIbl 1 MHTEHCHBHOM KOHKYPEHIINH.

B pamkax naHHOH cTaThy Mo MEXaHU3MOM OyJIeM IOHUMAaTh COBOKYITHOCTh CIIOCOOOB yIpaBlIeHHUs
Y B3aUMOJEHUCTBUS CyOBEKTOB, IEIEBBIMU (YHKIIUSAMU KOTOPOTO SIBJISIFOTCS PAllMOHAJILHOE XO3SHCT-
BOBaHHE W (OPMHPOBAHHE yCTOMYMBBHIX 3aKOHOMEpPHOCTEW B pa3BUTHUH dKoHOMHUKH [10]. Bxommbie
JaHHBIC, OKA3bIBAIOIINE BIUSHHUE HA Pa0OTy U d(PPEKTUBHOCTh MEXaHU3Ma, — 3TO TUI KOMITAHUH, TUII
KIIMEHTa, AITOPUTM COIMAJbHOW ceTH. B 3aBHUCHMOCTH OT BHIOPaHHBIX NapaMETPOB MEHSOTCS HC-
I0JIb3yEeMble METOJJUKHM U DJIEMEHTHI B MexaHn3Me. ClieryeT OTMETUTbh, YTO TaKOH MEXaHH3M TTOAXOIUT
JUISL pa3InYHbIX TUIOB KIUEHTOB (Tabi. 3). B To jke BpeMsi B 3aBUCIMOCTH OT BBIOPaHHOTO CETMEHTa
peanu3yemble BHYTPY MEXaHW3Ma METOMKH U UCTIOTHUTEIH OyIyT MEHSATHCS, HE 3aTparuBasi OCHOBHBIC
CYUTHOCTHBIE OCOOCHHOCTH, MTPECTABICHHBIC B MEXaHU3ME.

MexaHu3M OXBaTBIBAET ATAIbl pabOTHI, MPEACTaBIEHHBIE B PACCMOTPEHHBIX BhIlIe Moaensix AIDA
n «Ilyts xnmenTay. HecMOTpst Ha UX CXOXKECTh, KaXKIbIi M3 3TANlOB PacKphIBAET 0COOBIE BO3MOXKHO-
CTH, TT0O3TOMY OBLIO PEIIeHO UCIONb30BaTh 00e Monxenn. MOTOp WM ABIKYIIME CHJIBI MEXaHH3Ma —
3TO codeTaHue ynpasiaeHuss 1 SMM-MeToquK, KOTOpbIE pealu3yIoTCsl Ha KaXKA0M U3 BBIJIEJIEHHBIX JTa-
noB. ClieqyeT OTMETUTh HECKOJIbKO ypoBHEH SMM: cTparernueckuii, BKIIOYAIOUN [IJIAHUPOBAHUE;
OTIepaIMOHHBIN, BKIIOYAIOIINHA OMepaIliOHHbIE MEPONPUATHS U KOHTPOJIb; yIpaBIeHUE IEPCOHAIIOM,
OTIPEEISIOMMI UCIIOTHUTENECH B KaXKIoM cliydyae. biarogapsi npoBeieHHOMY aHalu3y pa3padoTaH op-
TaHU3AIMOHHBI MEXaHU3M, TIO3BOJISIFOIINN CUCTEMHO IPUBJIEKaTh HOBBIX KIMEHTOB 3a CHYET pabOoThI
B COITMAIBHBIX CeTsX (puc. 2).

COLMANILHOM ceTn

(TI/IH IT—KOMHaHHI/IJ ( Tun xaneHTa } ( AusropuT™ }

/ i

AIDA IIyTh KIMeHTa

SMM

Bunmanne DopMUpOBaHKE MOTPEOHOCTH

ITnanuposanue:
MapKeTUHIOBBIH IL1aH,
KOHTEHT-TIIaH

Hurepec ITouck pemenus

Kenauune Wsyyenue yciyru
v OnepallioHHbIC MEPOIIPUATUS

Teky1ye TeHACHLNH,

TPEHMBI, HHCTPYMEHTBI

JleticTBre

JlosutbHOCTB

KonTtpoins
TTokasarenn >¢dexruBroctn SMM

VipaBneHHe IepCOHANIOM
ITonGop/BEIOOP UCHIOTHUTEISI
MotuBanus

JTanbl padoThl ¢ KJIUEHTOM

MexaHu3m

HoBble KJINEHTBI

Puc. 2. MexaHu3m NpuBIeUEHUs] HOBBIX KIIMEHTOB B COUUANBHBIX ceTsX i [ T-kommaHuit
(ucmounux: cobcmeennas paspabomra)
Fig. 2. Mechanism for attracting new clients in social networks for IT companies (source: own development)
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Hist a3 dexTrBHON pabOTHI ¢ MEXaHU3MOM OB CO3/1aH MIA0IOH MEPOIPHUATHIA, O3BOJISIIOLINN CHUCTe-
MaTU3UPOBaTh PabOTy MO MPHBJICUYEHUIO HOBBIX KIMEHTOB (Ta0i. 4). JlanpHelilnee pa3BUTHE MEXaHU3Ma

npeanojaracT HarmOJTHEHUE MPEAJIOKCHHOTO B Ta0. 4 madIoHa B 3aBUCUMOCTHU OT BXOJHBIX JaHHBIX.

Taoauuna 4. [11abmoH MEpONIPHUSTHI 110 IPUBICUCHIIO HOBBIX KITMCHTOB B COIMANBHBIX ceTsX s [ T-xommaHuit
Table 4. Social Media Outreach Event Template for IT Companies

Oran [InanupoBanue Onepaunontoe Kontpomnn Yiipasiienue
MEpONPHATHE HePCOHAIOM
Meponpustus | [loctanoBka neneif. Bri6op Omnpenenenne cucrems! | [Tog6op u BEIOOP
Ha Bcex dTanax | MccinenoBanue cpeqbl OpraHu3alyy | UCIOJIb3YEMbIX MOKa3aTeIeH. HCTIOTHUTES.
M TEKYLLETO TO0JIOKECHUS UHCTPYMEHTOB O1eHKa KOHEUHBIX AyTCOPCHHT.
caMoil opraHu3zanuu (aHajIu3 MapKeTHHTA. U IIPOMEKYTOUHBIX Pacnpenenenue 3anau.
KOHKYPEHTOB, 11€JIBOM ayAUTOpUY, | AHAJIN3 HOBBIX MOKa3aTeIeh. MoruBanus,
NOTEHLIMAJIbHBIX IAPTHEPOB, TPEH/IOB. INoxroroBka ortuera. pa3paboTKa CHCTEMBI
JIMJICpOB MHEHUH, KaHaJIOB Peanuzamus KonTpons nokasareneit KPI
TIPUBIICYECHHS TTOJIb30BaTENEH, KOHTEHT-TIJIaHa. HCTIOTHUTENEH
M3MEHEHUS U TCHACHIMN PhIHKA, Pexnama n
MOAXOJI0B K KOMMYHHUKAIUU C MPOJBIKCHHUE.
TIOATTICUNKAMH). Hacrpausanue

Pazpabotka cTparerun
HPOJIBIKSHUS U TUIAHA.

00paTHOM CBSI3H.
VdeT aHaTUTUKU

Omnpenenenne KPI. 1 BHECEHHE
Pa3paboTka KOHTEHT-IJIaHa, KOPPEKTUB
BKJIFOYast pyOpUKH, BU3yaJl, CTUIIb,
HECTaHJAPTHBIC METOANKH.
Pa3paboTka makera KpeaTuBOB.
Pa3paboTka MapKETHHTOBOTO TIaHA
AIDA
Buumanue
Wurepec
Kemnanne
JeticTBue
JlosimbHOCTH
«[1yTh KIHEHTaY
dopmupoBaHue
OTpeOHOCTH
ITouck perienust
N3yuenne
yCIIyTu
W3zyuenune
KOMIIaHUHU
Bri6op

HUcmounux: aBTOPCKas pa3pa60TKa C UCIIOJIL30BAHUEMS.

Crenyer OTMETHUTB, YTO MPEACTABICHHBIN MEXaHU3M SIBISCTCSl YHUKAJIbHOU pa3paboTkol — O Ha-
JIUYUN CXOXKHX MCCIIEOBaHUM aBTOpaM Hen3BecTHO. OH MO3BOJISIET CUCTEMAaTH3UPOBATh U OObEAMHNUTH
nMeronrecs: pparMeHTapHble HapabOTKHM B 00JACTH MPHUBIICUYEHHUS KJIMEHTOB — C OHON CTOPOHBI U CO-
LUaJbHBIX ceTell — ¢ apyroi. Kpome Toro, Mmexanusm npemiaraet 3¢ (heKTUBHOE peleHNe A1l IPUBIIe-
YEeHUs KIIMEHTOB, YUNUTHIBAIOIIEE KaK 0COOCHHOCTH pabOoThI C KIIMEHTaMH, TaK U 0COOCHHOCTH COLMAIb-
HBIX ceTeil. Ero peann3anus B COBOKYITHOCTH C IPEAJIOKEHHBIMH B cTaTbe Mozeibto AIDA s conu-
ANBHBIX CeTel U MAalIIOHOM MEpPONPHATHH MpeAcTaBiIsieT co0oi anroputM it padoTel 1T-komnanuit
IO TIPUBJICYEHUIO HOBBIX KJIMEHTOB. B To ke Bpems 3(h(eKTHBHOE NCTIONBE30BaHNE MEXaHH3Ma TIPE/IIo-
JIaraeTcs Ipy YTOYHEHUN €T0 METOAUKAMH, UCTIOIHUTEIAMH, HHCTPYKIAAMH.

3aKkJIIoueHue

1. IIpencraBineHsl METOIMYECKHE OCHOBBI NPHUBIICUCHNS HOBBIX KIMEHTOB B COIMAIBHBIX CETIX
(ma mpumepe [T-cexropa):

5 SMM st IT [Dnexrponnstii pecypc] // Uuterpyc. Pesxxum nocryma: https://integrus.ru/blog/internet-marketing-decisions/
smm-dlya-it.html. ata noctyna: 17.09.2024.
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— CUCTEMAaTU3UPOBAHbI BO3MOKHOCTH MMOMCKA U MPHUBJICUCHUS HOBBIX KJIUEHTOB Juisl [T-koMmaHuit
4Yepe3 COUUAIBHBIE CETH C UCIIOJIb30BAHUEM KIIACCUYECKUX MOAX0A0B U METOAUK, IPUMEHSAEMBIX B TEO-
puu mMapkeTtunra: Mmonenu AIDA, BopoHKU pofak sl COLUATbHBIX ceTel, Moaenu «IlyTh KineHTay;

— ¢ yueToM paszHopoiaHocTd IT-cdepbl npeniokeH Moaxoa K CErMEHTHPOBAHUIO HOBBIX KIUEHTOB
Ha OCHOBE MCIIOJIb3yEMbIX MOJIEJIEN U BUIOB KJINEHTOB;

— pa3paboTaHa KOHIICTIIIHS OPTaHU3AITMOHHOTO MEXaHW3Ma TPUBJICYCHHSI HOBBIX KJIMCHTOB B COIIH-
AIBHBIX ceTaX Mt I T-komImanmi;

— CO3lIaH Ia0JIOH MEPOIPHATAN MO MPHUBICYCHUIO HOBBIX KIMEHTOB B COIMMAIBHBIX CETSIX
st [T-xommanuii.

2. Ilpemnaraemple METOIUYECKHE OCHOBBI II€JIECOOOPA3HO BHEIAPUTh B Y4YCOHBIC IMCIIUAILIMHBI
Mo nu(poBOMy MapKETHHTY M MapKeTHHTY HporpamMMmHbIX mpoayktoB u IT-ycmyr. Paccmorpennsrit
MEXaHU3M, a TaK)Ke METOAMYECKHE OCHOBHI aHAJM3a COIMAJIBHBIX CETel MOTYT OBITh MCIOJIH30BAHBI
opranmzanusMu [T-cepbl B IpakTUYECKON AEATEIBHOCTH JIJISl TIOBBIICHUS d(PPEKTHBHOCTH PaOOTHI
[0 TPHUBIICYCHUIO KIMCHTOB. MeXaHW3M IMpEarojaraeT IajlbHEUIYI0 HCCIEI0BaTeILCKYIO padoTy,
OIpeNesieMy 0 ClICIM(PUIHOCTEIO U MHOTOBAPUAHTHOCTBIO AJIEMEHTOB, TIPE/ICTABIICHHBIX B HEM.

3. Jlnms yTOUHEHHUST MEXaHM3Ma U BBIABICHUS HanOOJIee ONMTUMATLHBIX BO3MOXKXHOCTEH TI0 peann3a-
AU AesTebHOCTH KoMItaHui [T-chephl B COMMUMANBHBIX CETAX HEOOXOMUMO TIPOIOIKUTH HAyIHO-HCCITe-
JOBaTeIbCKHUe pabOThI, HAIIPABJICHHBIC Ha:

— pa3paboTKy METOAMKH BEIOOpA COIMAIIEHOM CETH B 3aBUCHMOCTH OT XapaKTePUCTHK OPraHU3aInN
Y BLIOPAHHOTO CEIMEHTA PhIHKA;

— aHaJIU3 aJrOPUTMOB COIMAIBHBIX CETCH U BBISBICHHE (PAKTOPOB, BIHUSIONIUX HA TPOJIBUKCHUC
KOMITIaHUH;

— peanm3anyio MeXaHW3Ma B 3aBHCHMOCTH OT CETMCHTAa OpTraHm3anii (KIHUEHTAa), YTOYHCHHE
€r0 KOHKPETHBIMH METOINKAMH, TIO3BOJISIONIEE MIOBBICUTh dPPEeKTHBHOCTE SMM;

— pa3paboTKy METOIMKH BBIOOpA U pacyeTa CUCTEMBI MoKazaTelnel 3pheKTHBHOCTH pabOThI OpraHu-
3anuii [T-cepbl B COIUANTBHBIX CETAX.
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